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Club Policies Concerning Dining Room 
Reservations outlined by Management

The Outrigger Canoe Club recog
nizes dining room reservations as 
good business and sound economics, 
providing a guide by which food and 
beverage services can be properly 
planned, thereby benefitting members,  
guests and the Club. Without reserva
tions, how much food to prepare or 
how big a dining room staff might be 
required to serve it, would be guess
work. Reservations save the Club’s 
money and the m em bers ’ time.

The Club’s reservation policy may 
be summarized as follows:

1. Members will be given preference 
at all times;

2. First to make reservations will 
have first choice of tables;

Outrigger Members 
find Affiliated Clubs 

Cordial, Helpful
Our Club has courtesy exchange 

arrangements with more than 50 pri
vate clubs in Mainland U. S., Canada 
and Australia,  plus a few in other 
parts of  the world. Members who 
have taken advantage of the exchange 
privileges with such clubs report that 
they have been received cordial ly and 
in some cases have been able to get 
meals and overnight accommodations 
at very reasonable rates.

Next time you’re planning a trip, 
why not look into this possibility? 
Y o u ’ll find an up-to-date list of affil
iated clubs at our Club office, and the 
attendant at the desk will tell you 
what you will need in the way of 
identif ication besides your current 
OCC membership card.

3. When conditions so warrant,  
reservations may be restricted to cer
tain hours in order to make the best 
possible use of space;

4. Reservations for less than 15 for 
the makai dining room, or less than 
25 in the Diamond Head (or mauka) 
room, cannot be guaranteed in ad
vance. If these rooms are not reserved 
for larger groups at a given time, 
smaller  groups may be accommodated 
there.

The Clu b’s reservation policies are 
in l ine with those of other places pro
viding good service for their patrons. 
In order to accomplish their objectives,  
however,  these policies,  as outlined 
must be supported by membership.

New Hau Terrace 
Menu now in use

The Board of Directors announces 
that all dining room service on the 
Hau Terrace was discontinued as of 
September  22, 1972.

An exciting new menu which should 
satisfy and please all tastes has been 
designed just for the Hau Terrace. 
If used exclusively,  it should result 
in improved service for everybody.

Our biggest problem in this area 
will be solved if your waiter can use 
the Terrace  menu. This  should e l im 
inate the loss of time running from the 
Terrace to the kitchen and back, plus 
waiting in the kitchen.

Those who wish to dine more for
mally are asked to patronize our fine 
dining room.

Mahalo for your kind and u nder 
standing cooperation.

Olomana Golf 
Tournament 

Wednesday, Nov. 15
Golf Chairman Bill Capp sez: “Oil 

up your golf clubs and get in some 
secret practice for the next Outrigger 
Club hassle at scenic Olomana on 
Wednesday,  November 15. Fun for 
al l ,” sez he.

Outrigger Advertising 
Rates now in Effect

Effective with this, the November 
issue of T he  Outrigger, Club members 
using the advertising section of the 
paper will be charged at the rates 
announced in our July issue. The 
rates are as follows:

Classified ads: $1.25 per line, with 
a minimum of two lines per ad.

(A “ l in e” is one column wide and 
runs about 45 characters, or six to 
eight words,  in 6-point type.) 
Business cards: $17 .50  per inser

tion, with a minimum of three inser
tions required.

(Business cards are exactly 1 column 
wide by 2 inches deep, and should 
be submitted in that form. Odd- 
size or “fancy” die-cut cards are 
not acceptable,  as they must be 
completely re-set by our printers.) 
Deadline for receipt of advertising 

copy at the Club office is the 10th of 
the month;  i.e., October 10 for the 
November issue. Classified ads will 
be run exactly as submitted,  and 
changes or corrections cannot be 
guaranteed if requested after the dead
line date. Advertisers will be asked 
to sign a Club chit when their order is 
placed, and will be billed with their 
regular Club bill the following month.


